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While Northland beef farmer and stock 
agent Reuben Wright owns a mulcher 
he won’t be using it this year on his 

two farms’ kikuyu pastures. 
Due to the high cost of diesel he’s 

decided to put his cattle in a bigger mob 
to boost the grazing pressure across his 
paddocks. 

While 60 cows in a mob would be the 
norm he’s now got up to 240 head on a 65-
day round and says it’s working well. 

“Usually I’m heavily into kikuyu 
mulching,” he says. 

“But I’m not doing it at all this year with 
the high cost of diesel. I have a mulcher but 
it’s all about cost.” 

Buying and selling farms around Kaitaia 
has seen him and wife Lisa buy an 88ha 
farm, which used to run dairy cows, 

between the town and Ahipara, where 
90 Mile Beach begins. They’re building a 
house there in order to move from their 
3ha lifestyle block. They lease another 80ha 
next door. They also bought a 282ha hill 
country block closer to the beach seven 
years ago, giving them a total of 330ha 
effective. 

They run 415 mixed age Hereford-
Friesian, Angus-Friesian or Simmental-cross 
cows all calved to Simmentals, which 
Reuben favours because of their quiet 
temperament and fast growth rates. He 
buys in three or four bulls every year.

“Bull selection is paramount,” he says. 
“I buy what I want as genetics is a 

horsepower of its own. If you had told me 
a couple of years ago I would be spending 
up to $7000 on a bull I would have had 

A bigger mob is taking the pressure off kikuyu pasture at  
a Far North farm - and cutting the use of diesel. By Glenys 
Christian. Photos by Malcolm Pullman.

But last February the New Zealand 
Government announced a two-year phase 
out of the trade after vocal opposition about 
animal welfare concerns. 

“The cattle come off the boat looking 
better than when they went on,” he says.

“But it’s totally out of our hands. Farmers 
are getting squeezed from all directions.”

He’s been involved in the annual export 
of more than 400 Simmental-cross heifers 
in March, with the stock coming from eight 
different Simmental breeders, who are all 
clients. And the total included 64 from his 
own herd last year.

“That’s roughly 30% of my calves and 
they’re making 30% more than the other 
heifers.” 

His calves averaged $1060 this year, with 
prices pumped up by the export returns. 

He sends his weaner bulls to the Peria 
Saleyards south of Kaitaia which this year 
were part of a line up of a total of 440 head 
he sold on his account and for clients. “They 
were outstanding.” 

He’s disappointed if his bulls aren’t 300kg 
plus and heifers close behind in weight, 
as he expects them to attain 60% of their 
mother’s 500kg body weight by that time. 
All of his black weaner heifers will be 
trucked south of Auckland to the Tuakau 
Saleyards, where they’re well received. He’s 
sold them there for the past four years so 
as not to compete with the 1245 calves his 
clients sell though Peria. 

“Clients come first,” he says. 
 March is mayhem for him.
“I just handle it.” 

Great Barrier Island calves
In total Reuben will handle the sale of 
2400 calves at auctions at Tuakau, Peria, 
Broadwood and Kaikohe. 

That includes Scott and Isabel Mabey’s 
stock from Great Barrier Island, which he’s 
handled for the past four years, complete 
with all the logistics of them being barged to 
Auckland and trucked south to Tuakau. 

As well as his beef cattle this is the third 
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kittens. But you’ve only got to look at their 
offspring.”

 While calving ease is all important he 
doesn’t go for small birthweight bulls. 

“I look at the mature cow weight,” he 
says. 

“I like to see the grandmother having a 
bit of grunt.” 

He bought bulls from Wairoa’s Kerrah 
Stud last year for himself and clients, as 
well as some from Beefit Simmental Stud in 
Kaikohe. Some also came from the nearby 
Kangiroa stud. With two cycles of mating 
at a one bull to 45 cows ratio there was a 
3.8% empty rate last year. 

“Too many empties make beef farming 
unprofitable.” 

“Everything is about a rising plane of 
nutrition at mating, then you have no 
worries normally about what happens 
later.” 

Calving starts on July 28, lasting for 42 
days. Liver fluke can be a big problem so 
cows are drenched in April and September. 
Theileria was an issue recently after he 
admits he dropped his guard by buying in 
some in-calf cows from outside Northland. 

He aims to shift the cows every day, 
making sure there’s plenty of feed for them 
to provide the milk their calves need. No 
heifers are retained with them all being 
sold at weaner fairs. 

Simmentals for Chinese market
For the past three years he’s been involved 
in exporting Simmental heifer calves 
“straight off Mum” mainly to the Chinese 
market.

 “They’re looking for a particular class of 
reds and apricots,” he says. 

The heifers need to be category 2, 
pedigree-sired reds although some Friesian- 
cross calves are sent as well.

Reuben Wright with one of his Simmental sires.

Top: Follow the leader; Reuben tries to shift the cows every day. Above: Reuben favours 
Simmental bulls because of their quiet temperament and fast growth rates.

“If you had told me a couple of 
years ago I would be spending up 
to $7000 on a bull I would have 
had kittens. But you’ve only got 
to look at their offspring.”

 
Reuben grew up on a hill country 
farm at Takahue, just south of 
Kaitaia. He contract milked cows for 
five years for two local farmers there 
before joining Elders Northstock as 
a stock agent 25 years ago. Now 
working for Carrfields he has racked 
up 90,000km annually in the past, 
visiting clients and buying bulls and 
all classes of livestock around the 
North Island. 

“I used to go over the Auckland 
Harbour Bridge 20 times a year 
to go into the Waikato but not so 
much now,” he says. 
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LOCATION
Kaitaia Region

SIZE
450 hectares (330 effective)

TERRAIN
Medium-Steep Hill Country

BACKGROUND

RESULTSIMMENTAL  
INVOLVEMENT

• Rueben and wife Lisa own two  
farms and lease a third 

• Works as a Stock Agent for  
Carrfields Livestock

• Runs 415 mixed age Hereford-Friesian, 
Angus-Friesian or Simmental-cross 
cows all calved to Simmentals

• Starts calving late June and runs 
through mid-September

• For the past three years he’s been 
involved in exporting Simmental heifer 
calves mainly to the Chinese market 
and making great returns as a result

• The remaining progeny are sold at 
weaner fairs around the country where 
they average 300kg plus for bulls and 
not far behind for heifers.

• They are always well received and 
standout in the sale yards.

• The growth rates and temperament 
really make Simmental a worthwhile 
choice for Reuben and the customer 
service he receives from breeders is  
top notch.

• Reuben has been using Simmental  
bulls for around 12 years and buys 
around 3 or 4 each year.

• Favours the breed for their quiet  
temperament and fast growth rates

• Also values calving ease but doesn’t  
go for low birthweight bulls.  

• Exports around 30% of heifer calves  
to China, the rest and bull calves are 
sold at weaner fairs.



BULL SELECTION IS  
PARAMOUNT FOR ME  
AND SIMMENTAL  
OFFERS WHAT I NEED,  
SO THEY’RE WELL  
WORTH THE PRICE.  
GROWTH RATE IS  
CRITICAL IN OUR  
OPERATION AND  
SIMMENTAL CERTAINLY  
DELIVERS ON THIS;  
WITH WEANERS GOING  
OUT AT 300KG PLUS.
REUBEN WRIGHT  |  90 MILE VIEW STATION

simmental.co.nz


