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Meanwhile, hack

Look right purty, don't they?

GLENSIDE GOWPOKE

Champion Simmental, Canterbury Show
Grand Champion Male, Southland Royal
Champion All-breeds Yel Bull, Southland Royal

But under all that soap ‘n satin they aint nuthin’
but a coupla rootin’ tootin’ cow molesters!
(an’ on account o that, we can't let either of them go!)

‘g:K GLENSIDE
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at the ranch..

Down on the ranch at Glenside they's fixin' tuh |
quit anuther whole bunch of cow molesters, |
‘bout 25 or more, | hear. Right handy they all are too,
settle all yer cows, quick smart!

They's big, meaty and quiet, an’ sound as ol’ Cookies
dinner bell! They guarantee ‘em don’t you know.
Got real impressive EBV's too.
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An' two more of the boys are off to the big
National sale up north in June. Look out for Codpiece
and Cannonball, two mighty fine young bulls.
Could be just what yer lookin' for!

Catalogues out soon.

Contact: Trevor & Lilian McCorkindale (03) 485 9726
Garry & Julene McCorkindale (03) 485 9727
Ritchie McCorkindale (03) 485 9202 G
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Buyers’ Remember Quality

Brocade Simmentals For:
.‘Lﬂ P erformance I;;i Market Place

g Grading & Yiel & Adapiviity
-f:’i Proit q Terminal cross Breeding
& Materna & T & Brucelosis Accredited

8th ANNUAL BULL SALE
JUNE 1 1995 - 25 Rising 2yr hulls
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Q)& Bampton Downs Sunmental

Proprietors Malcolm and Ngaire Entwisle

We offer for sale at the National Bull Sales in
Palmerston North this year three hulls to meet the
needs of the New Zealand heef producer

Challenger Reg Nr 1496 AC 18
dob 27 July 1993
Sire PPSR 8-Ball
Dams Sire SBW Mickey Mantle
EBV’s

bw milk  200d 400d 600d

+3.5 +3 +28 +45 +47

2% 31% 66% 56% 57%
A unique and exciting high performance scurred black bull that has
really grown on. Challenger has ebv’s that will influence any beef
breeders programme. His sire is both homozygous black and polled
and is a trait leader for growth in America.

Commander Ole Reg Nr 1496 AC 19E
dob 01 August 1993
Sire Ole Sir Nick 35Y
Dams Sire Tokaweka Pluto
EBV’s

bw milk  200d 400d 600d

-0.1 +1 +12 +18 +20

51% 29% 47% M% 41%
A smooth polled solid patterned red bull out of the dam of a bull we
sold at last years National Bull Sale to Bill Parkes of Hunterville. Ole
epitomises our breeding programme of balanced traits with low birth
weight, positive milk and good growth performance.

Dakota Reg Nr 1496 AD 01E
dob 03 January 1994
Sire Black Polled Dakota
Dams Sire Rissington 49/AY852
EBV’s
bw milk  200d 400d 600d
..... 19 +16 +16

e 37%  35% 33%
The first of an embryo programme we undertook at home using cne
of Americas leading homozygous black and homozygous polled bulls
that we imported. Smooth polled and stacked with top black genetics.
Dakota should pass on his fathers excellent performance.

Other bulls will be available from the July 95 Waikato Simmental Society Bull Sale and
by private treaty on the farm.

Enquiries and inspections are welcome at any time by contacting our Stud Master
Mr Barry Pope, Hampton Downs Road, R D 2, Te Kauwhata Phone-Fax (07) 826 3195
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Editorial

This years magazine includes many topics all de-
signed to make you think about your own cattle pro-
duction. The selection of sound bulls, selecting the
right type of bull, the management of cows all year
round, the comparison of beef breeds, the recording
of birth weights, the use of the Simmental breed in
crossbreeding programs - will all influence the profit-
ability or potential profitability of your cattle opera-
tion.

We have reviewed the Simmental World Congress
held in Austria last year and preview the South African World Congress planned for August
1996. Once again the adaptability of the Simmental has been demonstrated widely in the African
environment and it is of interest learning of the selection criteria and pressure that they put them-
selves through and the Breed progress that has resulted.

As we now see a drop in beef returns - why not look at the efficiency of our individual cattle
operations and identify improvements that will lift production and returns.

- Do you have the best breeding cow for your environment

- Is fertility a problem in your herd

- Do you check the soundness of your bulls prior to mating each year
- Do you buy bulls from a registered stud breeder

- Do you buy the best “type” of bull for your situation

- Are you ruthless enough when culling in your cattle operation

- Do you breed your heifers as two year olds

- Do you performance record your cattle

All these questions remind us that as well as improving cattle production and performance we
can develop faults and weaknesses in our breeding programs if we are not prepared to see them.

We compete in all market places directly against the production and efficiency of the white
meat industry - we must continue through better genetics, feed conversion and efficiency, sound
management and clear objectives to improve our cattle operations and retain profitability to ensure
our future.

As we go to print this year the Simmental Society is in the first phase of introducing the
Certified Simmental Eartags to Commercial farmers throughout the country. The focus is on mea-
suring beef quality of Simmental cross and Simmental influenced animals. While we have always
been aware of the weight and yield advantages of the Simmental breed, through this program we
will also have definite information on other meat quality aspects such as pH, fat colour etc. The
initial response to the program has been great and you will hear and see more information as it
becomes available.

I would like to take this opportunity to thank all the people that have contributed to this years
magazine and for the advertising support we have received. Without either we would not have a
magazine to publish.

Pacwla Porde

General Manager

Investing in Simmentals?

If you require information about Simmental Cattle, contact us

for a free magazine or a
New Zealand summary of
Simmental genetics.

Contact: Paula Forde
P.O. Box 13-142, Christchurch
Ph 03 379-3166. Fax 03 366-9494




Huge Simmental Herd
Gets Results on Rangitikei

Sand Country

There wouldn 't be a much bigger commercial Simmental herds in the country

than the Sim brothers operation at Santoft, Rangitikei.

With 800 cows and 1,338 ha in total theirs would be hard to beat, especially

on that side of the island.

Not only are they producing the num-
bers but the quality too with Sim Brothers
weaners well known in the Feilding
Saleyards, often selling among the top priced
pens.

Over the years two-thirds of the cow herd
has bred up to purebred status but the Sims’
say with such a big number of cows it would
be impractical to register them all.

While doubters say the purebred Sim-
mental cow is too soft to be run under com-
mercial conditions the Sim brothers would
disagree. While they are looked after well
there is never an abundance of feed on the
sand country farm and careful culling has
reduced calving problems to a minimum.

While theirs is a big operation it is run
simply.

Three brothers Colin, Tony and Lindsay
with Uncle David have a partnership running
three blocks of land - 963 ha at Santoft plus
a 28 ha lease block, run by Colin and Tony,
202ha at Kai Iwi run by David and Lindsay,
145 ha at Foxton Beach, half of which is in
pine threes with 32 ha being developed for
subdivision.

While sheep are run on the farm at Kai
Iwi the only sheep you will find at Santoft
are the replacement ewe hoggets sent down
to the low country for grazing.

Up until now the farming policy has been
to produce weaners for the weaner market
but the recent addition of 154 ha to the

Santoft farm is opening the door to finishing
anumber of steers for slaughter as rising two-
year olds.

The Sim brothers annual lines of Sim-
mental weaner steers and heifers are well
known at the annual Feilding fairs. This year
the first steers sold made to $435. This was
well down on the top of $675 and average
$525 they made last season but is in line with
the overall drop in weaner prices this sea-
son.,

This year about 600 weaners will be sold.

Some 125 weaner heifers are retained for
breeding with about 100 eventually making
it into the herd. As the older cows are culled
out of the mob they are taken down to the
Foxton property, drenched and finished for
slaughter,

About 70 steers are finished for slaugh-
ter at two-years to give cash flow at differ-
ent times of the year.

While some might think there is a con-
nection between Simmentals and Sim Broth-
ers the name had nothing to do with the de-
cision to farm the breed.

Mr Sim says it was his father who origi-
nally used Simmental bulls over the tradi-
tional Angus cow herd to improve the milk-
ing ability of the cows and lift beef produc-
tion from the calves.

“You couldn’t buy Simmental cows at
the time so we decided to use Angus and
Hereford cows and breed our way in. Origi-
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Over two-thirds of the Sim Brothers 800 cows are pure Simmentals

Simmental weaners ready for the Feilding weaner
fairs

nally it was going to be a stud but we realised
there was a market for commercially bred
Simmental calves.”

Mr Sim says they are now deep into the
Simmental breed and are finding every year
the calves are doing a little better. He says
with the Simmentals they have cows with
big frames which will be able to support any
breed of bull in the future but by having pure-
breds they will still have the Simmental fea-
tures.

Every year they buy in two purebred
bulls, paying between $5,000 and $8,000, for
use alongside their purebred bulls,

Mr Sim says although they aren’t a stud
they are still in the breeding business.

Temperament is an important factor and
both heifers and bulls are culled for bad atti-
tudes. They have also opted to breed polled
cattle, basically to reduce the work load.

Mr Sim says with the cattle coming into
the yards only twice a year, at marking and
weaning, dehorning is an extra job they
would rather not have to do.

They also breed for pigmentation around
the cyes to ward against eye cancer and good
feet, especially important on sand country.

Temperament is the big thing. It is in
every breed but it can be controlled by se-
lecting quiet bulls.”

The bull goes out to the cows from Sep-
tember to December and the cows split into
mobs of 80 to 100 after weaning to calve.

Calving percentages range from 90 to
95% with losses 12 to 15% of that. They are
mated at two-years to calve at three and all
cows are pregnancy tested. Last year 6%
tested empty. Theoretically these are culled
but Mr Sim says he is a bit of a softie, refus-
ing to cull the top heifers in their second year
if they are not in calf.

“You have to look after Simmentals to
get them back in calf so I’m a bit lenient on
the second calvers but the policy is to cull
them.”

Mr Sim says that may sound a lot but
when you work it out per head it isn’t much.

The cows are fed a few days before they
calve then up to 30 bales a day are fed out
for 100 days.

- “We make sure the calves have plenty of
hay. If they are still standing ~ B
at the gate after [’ve fed out I
go back and give them some more.”- %




Early Weaning Beef Calves

Early weaning of beef calves is only an
option under special conditions says Dr.
Alastair Nichol, Lincoln University’s beef
cattle specialist.

This is the first year for a few years, that
drier summer conditions means there is less
pasture than usual for hill country beef cows
and their suckling calves at this time of year.
So the question of early weaning calves (Feb-
ruary) instead of the conventional March/
April arises.

Whether early weaning of beef cows is
an appropriate option depends on three things:

- body conditions of the cows
- feed available for weaned calves
- fate of the calves

Leaving calves on cows for the next two
months where feed is in short supply will
mean the cows will be lighter by about 20 kg
going into the winter. If cows are in heavy
condition now this loss in weight will not be
critical. These cows do not need weaning.
Cows that are thinner than usual already
will not have a good a liveweight buffer
for winter if they lose further weight. For
the sake of these cows, they should be
weaned.

By Dr A Nicol, Lincoln University

Unless the feed available for early weaned
calves is of exceptional quality (leafy and le-
gumes) and 6-8 cm long, calves will gener-
ally gain more weight over the next two
months still on their mothers. The small con-
tribution that milk makes to their total intake
has a big effect on supplying the right combi-
nation of nutrients.

Calves weaned onto inadequate quantity
or quality pasture, or which risk facial eczema
or ryegrass staggers after weaning will not
grow as well as if they are left on the cows.
This particularly applies to late born calves

less than 150 kg liveweight.

Early weaning is more of an option if
calves are to be retained after weaning. Any
drop in liveweight gain over the next two
months can be made up later on. Calves sell
best straight off their mothers. They have no
weaning check and look good. Calves for sale
should generally not be weaned before sale,
but sale date can be advanced if the cows
should be weaned early.

If good feed is available for calves con-
sider early weaning of:

* cull cows - before they lose carcass weight
® heifers and poorer condition cows

* calves which are to be retained in the herd
Leave calves for sale on cows in good condi-
tion cows.

Moo-
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ryegrass

Our experts commented on the persistence
and cool season growth of Cordura Ryegrass.

(but not in those words)

Baa Moo

performance.

Cordura is one of the Animal Friendly accredited products supplied
by Wrightson Seeds, and now available from your local seed

merchant.

Animal Friendly refers to the philosophy of selection of pasture species, mixtures and grazing systems on the basis of improved
animal performance. Cultivars bearing the Animal Friendly mark have shown distinct agronomic or animal yield advantages
over traditional pastures, and when correctly managed provide positive options for improving farm productivity.

They complimented it as a multi-use hybrid type ryegrass which has
the cool season growth of an annual ryegrass while greatly
increasing the persistence. Providing high quality pasture free of
perennial ryegrass endophyte, they said Cordura can improve their

STRATEGY W5183




From the President

Records! Records! Records!

History was certainly made during the
1994 season.

Commercial breeders received record
prices throughout the country for large num-
bers of weaners.

A record number of commercial herd
sires were sold at auction and privately.

The breed recorded its highest average
at the National Bull Sale and to cap it all off
the sire Moneymore Earthquake set a record
price for New Zealand Simmental at $36,000
and then went on to be judged the Champion
of Champions.

History is history it is the future that
counts now. Todays astute and motivated
farmers are demanding quantified informa-
tion. Ifhe is buying seed he requires to know
the potential of the crop, when buying rams
he now demands to know wool microns his-
toric lambing performances rib eye measure-
ment and fat cover. The commercial beef
breeder is no different, he too is demanding
information. The industry has gone some
way to meeting these requirements, by the
introduction of Breedplan which recognises
the Estimated Breeding Values of important
field tracts such as milking, calving ease, birth
weight, weight gains etc all traits that are re-
lated only to breeding in the paddock. There
has been very little quantitative information
on the final product THE CARCASE,

The New Zealand Simmental Society has

taken the initiative to introduce a unique sys-
tem into the industry that will individually
identify Simmental progeny trom marketing
or weaning right through to carcase evalua-
tion and grading.

The Society has approached exporters
who not only support the system but recognise
the advantages and consider it the most ef-
fective breeder, finisher exporter relationship
ever introduced into the Beef Industry.

Using the numbered Certified Simmental
tag will enable you to be part of this scheme.

In the past farmers have produced the raw
product be it beef, lamb, mutton, wool, and
expected the exporter to find markets for the
huge variation of product that he presented to
the marketer.

Today it is the consumer who dictates
exactly what he or she requires. The pork
and poultry industries have been quick to
recognise and capitalize on these facts. Red
Meat producers have been slow.

Beef Exporters acknowledge that per
head buying will almost become a thing of
the past and payment to the producer will be
in accordance to the product. Quality pay-
ment for Quality Product!!

The Simmental breed has the largest ge-
netic base in the World. By using the Certi-
fied Simmental individual identification
scheme breeders will be able to identify the
superior carcase traits. Finishers will be able

Don Graham, Christchurch Show 1995

to identify superior grading lines of cattle
and exporters will have a greater percentage
of quality beef to market.

Your future demands that you become a
Certified Simmental Tag User.

Simmental Identification Tags Helpful

Management Tool
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said to be Simmental-cross. These tags will verify the true Simmentals,” said Colin Simm, pictured
here with tagged weaners at the Feilding weaner fair.

antoft commercial Simmental breeder,

Colin Sim says the new official Simmen-
tal identification tags will be a useful man-
agement tool for stud breeders, weaning pro-
ducers and finishers.

Mr Sim says as producers of over 600
weaner steers and heifers a year Sim Broth-
ers are keen to know how their stock go on
and perform for finishing farmers.

Sim Brothers sold their first lot of tagged
cattle at the Feilding weaner fair in March
with the top line of 18 steers fetching $435.

Mr Sim says it would be impractical to
tag all of their weaners with the yellow tags
because of the number, but they will be tag-
ging all their top lines for future fairs.

He says it is a good move from the breed
society. “We will listen to the information
we receive but the system will only be as

good as the information given. Everyone in

the production chain has to be prepared to
act on the feedback they receive”.

Mr Sim says he hopes the meat compa-
nies will come clean and provide accurate
feedback to the clients. The tags will also
provide a means to identify true Simmental
and Simmental-cross cattle in the saleyards.
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Eartag Scheme
to Profile
Simmentals

n March this year the Simmental Cattle

Breeders’ Society launched the commer-

cial use of Certified Simmental Eartags.

The eartags are designed to bring to-

gether anumber arcas that will assist efficient
beef production in New Zealand.

The Simmental Seed Stock industry use

Breedplan to collect and analyse many aspects

of cattle performance, the meat processing

industry collect individual carcase data that
may influence meat quality and beef finish-
ers around the country note that lines of cattle
they fatten perform differently, but they can-
not identify if this is environmental or genetic.
These three areas of production can all gain
valuable information that will assist their op-
erations if feedback and source of stock can
be tracked.

We see the beef industry no differently
from other sectors of the agricultural indus-
try in New Zealand. While we all produce
products that are very variable within them-
selves and influenced dramatically by the en-
vironment we choose to operate our produc-
tion systems in, that does not mean we can-
not provide a consistent and superior product
to our markets. One of the keys to supplying
the market, is the measurement and on going
monitoring of our product. Our beef must
meet specification, the interpretation of
whether the specification is quality or infe-
rior depends entirely on the purchasers use of
the product, ifthey knowwhat their raw prod-
uct is, then the products end requirement can
be gained with the appropriate management
and inputs.

While dairy farmers get product feed back

by Paula Forde

each time the milk vat is emptied and wool
producers have the ability to store their prod-
uct for a long period without their product
perishing, the beef producer spends 18 to 30
months producing one perishable carcase.
This carcase is the one and only product that
can provide producers any feedback. If bought
on the hoof or the schedule movement occurs
because of over supply, move-
ments in the dollar or process-
ing driven incentives, the mon-
etary return does not provide ad-
equate feedback about the so
called ‘market’ or ‘acceptability’
of the product. What the pro-
ducer needs is feedback about
the product eg. animal health
problems, meat pH, meat colour,
fat depth - any measurements
that help quantify the product.
With this kind of feedback ge-
netic changes can be moni-
tored, different farm man-
agement practices can be
evaluated and the true in-
fluence of the environment further un-
derstood and managed.

The more information known and
provided to the end marketeers and
producers of our beef products the
better. Whether the product is qual-
ity or inferior does not matter, pro-
vided it is a known quantity. Con-
sistent feedback on specification
to beef producers regardless of
retumns will still have an effect,
particularly if this information
can be further related to New
Zealand Simmental Seed
Stock breeders that can ]
make genetic improve-

kets will be better supplied and serviced by
other suppliers of meat (or protein) products.
We must measure all possible characteristics
that better describe our product to potential
purchasers and all characteristics that give
beef producers a focus to improve the beef
product they create. The focus should be on
the end beef product, not the breed, not the
season, not the price, we have to supply prod-
uct to a specification under all conditions and
all sectors of the industry have a role to play
to this end.

This scheme allows you to identify and
market your weaners into saleyards, it ensure
the correct breed identification of animals at
slaughter and gives you the opportunity to be
part of linking our finished beef product back
to the Seed Stock Breeders - be part of it now.

For a brochure on the Certified Simmental
program contact:

Paula Forde

Simmental Cattle Breeders’ Society

P O Box 13-142

Christchurch

Tel. (03) 379 3166

Fax. (03) 366 94954

ments that are permanent fae to

and cumulative from year
to year.
In summary beef is
no different to any
other agricultural
product, in that it is
difficult to quantify,
but not impossible
to quantify. If we do
not lead the way to supply
specification of our own product our mar-




Innes Burgess and Grandson working cows on horseback

Simmental Role in
Three Way Crossbreed-
ing Programme

NNES Burgess epitomises the NZ
cattle farmer. The burly Owaka
farmer comes with few frills and it
is an attribute he expects from his
stock. They must perform.

Mr Burgess farms two properties near
Owaka, a 2000ha hill block, Haysrun, now
farmed by sons Gerald and Jeffery and a
200ha finishing farm near the Owaka town-
ship. Cattle have been kind to the Burgess
family and for the last few years returns
from cattle sales have made up two thirds
of the family’s income.

One reason for this is Mr Burgess’s
canny eye and managing ability. The other
is the use of Simmentals as a terminal sire
since 1975. The Simmental has been put
over his Hereford Angus cross cows and
the progeny initially sold as calves but later
finished as two and a half year old steers.

At the time he bought his first bull Mr
Burgess says he felt the Simmental breed
had caught up on the other breeds, with
breeders developing the right type of bull
for the time.

This is still true, he says.

Today the Burgess family run between
600 and 620 cows, 4000 ewes and 800
hoggets. Steers have been finished to two

and a half year old, since 1984 targeted at )
weights 345kg and over. “In the past the ~

best money has been for cattle at 345kg and
over so we try to get most to that weight,”
says Mr Burgess.

Between 240 and 265 Simmental cross
heifers are sold as yearlings each year and
Mr Burgess says some buyers are now us-
ing those for breeding.

Owaka is true cattle country butin 1954

when the Burgess family bought Haysrun
it carried just 1500 sheep, three cows and
three steers. The following year the teen-
age Innes Burgess went to North Canter-
bury and bought 25 Hereford cows. Initially
Mr Burgess says they sold calves privately
to a Canterbury buyer and then as yearlings
at the Owaka sale topping the sale one year
at 33 pounds.

But the size of the Simmental drew his
attention in 1975 when he bought his first
bull off Bill Leslie.

Put across the Angus Hereford cross
cow Mr Burgess says he gets the attributes
of hardiness and hybrid vigour. “It follows

overseas trends of the halfbred cow with a
Simmental bull across being a top per-
former,” says Mr Burgess.

Replacement heifers for breeding are
bought in. Heifers calve as two year olds,
mated to an Angus or Santa Gertrudis for
the first year and from then on to a Sim-
mental. “We very seldom lose a cow dur-
ing calving after two years of age,” he says.

The cows are run on tussock hill coun-
try at Haysrun, a property that ranges from
100m asl to 540m asl and only come onto
improved paddock country for mating. Dur-
ing mating Mr Burgess drafts the cows on
horseback, culling any cows he does not
like, that have poor calves, bad udders or
other poor attributes. The use of a horse has
both nostalgic and practical reasons, prac-
tical because horses quieten cattle and nos-
talgic because Mr Burgess enjoys riding.

Cull cows are sold in the autumn. The
calves are weaned in mid April and tested
for Tb later that month. He says swedes play
a key role in wintering the 1400 to 1500
cattle. The crops and some hay are fed to
the steers for eight to ten weeks from late
June or early July with cows wintered on
hill country. The two and a half year old
steers are wintered on swedes on the 200ha
Owaka property and the younger steers
swedes at Haysrun,

After winter the steers are rotated on
pasture at the Owaka farm until slaughtered
at the Mataura works in early March. “I feel
they have grown to their potential by then,”
says Mr Burgess. The next batch are then
taken to the Owaka farm for a winter and
slaughtered the following autumn.

March 1994, 254 adult steers netted the
Burgess family $999.44 a head of which
just three graded G.

1Weaning is a large operation but completed smoothly with adequate yarding to handie all animals
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In 1993 the cattle averaged 325.6kg and
netted $957.

1992 344.6kg at $987,

1991 $850,

1990 350.2kg at $968,

1989 $774,

1988 $659,

1987 $608,

Owaka is top cattle country and a Sim-
mental strong hold. Mr Burgess jokes that
he stopped selling his calves at the annual
autumn weaner fair because the competi-
tion was getting too tough. Each autumn
the sale attracts what some commentators
claim are some of the best calves in the
country, figures showing halfthem are Sim-
mental and Simmental cross with the same
calf buyers returning each year to fill their
orders.

At the first 1994 sale, 500 steer calves
averaged $560 and 500 heifers $440 with
top price of $710 paid for 15 Simmental
cross steers sold by Bruce Murray. The
same vendor sold the top priced pen of Sim-
mental cross heifers for $565.

Nine of the top 10 steer pens were Sim-
mental cross.

Mr Burgess attributes much of the suc-
cess of the breed to the effort put in by
breeders. It was this fact that attracted him
all those years ago and he says the breed-
ers continue to keep pace with bull buyer

demands. “There’s some clued up people
amongst the Simmental breeders,” he
says.

For example Mr Burgess says there has
been a huge improvement in the feet of
bulls, the breed’s temperament and an
evening up in bull quality without compro-
mising standards. “You can go to the
(Simmental) bull sale at Gore and any

The Burges Hereford, Angus ross cows after weaning )

bull would do,” he says. “The standard
of bulls has improved to no end.”

Innes Burgess was always going to be
a cattle man. He was born at Tarara in the
Owaka district, his father a farmer, cattle
dealer, drover and bush feller. Innes Bur-

gess says he was worklng
with cattle before he went to
school and will continue to.

~U"5E$

THE TROSSACHS SIMMENTALS’
ANNUAL BULL SALE

Twenty eight registered pure hlood Simmental bulls to be auctioned,

sired by internationally recognised hulls from top performing dams.

Included will be two pure blood Black Simmentals

DATE: Tuesday 27 June 1995

PLACE: On farm at The Trossachs Simmental’s all-weather selling complex, Tea
Creek Road, Carterton.

TIME: Viewing commences at 11.00am followed by the auction at noon and

refreshments.

For further information please telephone or fax (06) 379 8395
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Maungaraki
Cattle Company

Sergeant Pepper

(Great Guns Ferdinand x Kilbride Farm Nevada)

Photo at 18 months 902 Kgs

New Junior herd sire for Wai-iti
Simmentals purchased as a calf from
GlenAnthony

Semen Available in Australia

Sergeant Pepper

Annual Sale

16 June 1995....
with the best
'DAM' genetics
in the business!

Sale Features....

Dambuster Champion All-Breeds bull calf
Miss Welcome 6 Prize winning rising 2 y.o.
Fiona 11 Dark Red daughter of Switz Pol Red
Binita 6 Blue Beards top yearling daughter

40 Simmental and Gelbvieh Bulls

Visitors always welcome
: : Peter and Sue McWilliam,
Dambuster Lot 1 200day adj. wt 425 Kgs Admiral Hill Rd
Gladstone, Masterton.
Tel. (06) 372 7724 Fax. (06) 372 7770




Southern
Simm-Mania

he 3rd week of May is going to be a

I most significant time for progressive

Southern beef cattle breeders. May

15 - 19th will see 130 top class Simmental

bulls go under the hammer at five venues
throughout Otago and Southland.

For the first time ever, all of the Sim-

mental bull auctions south of Timaru have

drawn together for a week of total Simm-

tent premiums they attract over traditional
breeds. Premiums that are there no matter
at what stage of life the animals are traded,
making them the most popular and populous
European cross-breed cattle for the last few
years.

The Certified Simmental eartag, so en-
thusiastically accepted by calf producers, is
an individually numbered ID that tracks the

animal from the breeder, to the fattener
(s), to the processor, Carcase data,
analysed by the Simmental Cattle

to commercial cattlemen and #
purebred seedstock
Pens of Simmental cross calves ' IMMENTAL
Sales Week kicks off on Monday
Simmental eartags, but also for the consis-

mania! de
Twenty stud breeders will be M t‘:&

f Breeders’ Society, can then be used
women who have recognized the fi- to further improve the
nancial benefits of cross-breeding to

of the future.
passing through sale rings through- ALES WEEK Southern
out the country have been noticeable,
15th when vendors Ken Hinton, ‘KGM Sim-
K. R. Hinton & Sons
IRD, ALEXANDRA

offering the pick of their 1993 drop
‘ OUTHERN type and quality of the
this most versatile European.
Simmental
not only for their bright yellow Certified
HERD No. 885
Tel, (03) 449 2053

Sales for 1995

Charlton
Southern Districts Sitmmental Breeders
19th May 1995
2 year old Bulls including

OarmaKau
15 May, 11.00am
6 Rising 2 year old bulls
4 by Puketawa Zealous

4 Rist.
1 Black Bull 2

2 Laige black bulls

mentals’, Earnscleugh, and Helen & John
Paterson, ‘Ida Valley’ will offer 20 bulls at
their annual Central Otago Simmental Bull
Sale, Omakau Saleyards starting 11 am.

On Tuesday 16th the spotlight shifts to
Northern Southland and where three breed-
ers have banded together to host the “Triple
S’ Simmental Bull Sale at Castlerock
Saleyards, Lumsden. Ross Cockburn ‘Pros-
pect’ Te Anau, Woody Rouse ‘East Dome’
Five Rivers and David Dickie ‘ Windy Ridge’
Ferndale will have forty bulls on offer at their
2nd Annual Sale.

Wednesday 17th sees Warren Burgess’s
‘Beresford’ and Lloyd McLay’s “Westview’
studs selling together at the Combined
Owaka Bull Sale, at the Owaka Saleyards,
starting at 2 pm. They will be offering fif-
teen Simmental bulls at the multi-breed sale.

Waitahuna, in South Otago, is the venue
for the 4th sale of the week. The
McCorkindale family’s ‘Glenside Simmen-
tals’ will be putting up 25 young bulls at their
4th Annual On-farm Sale. They are situated
on State Highway 8, 3 kms south of
Waitahuna.

The last sale of this very busy week
belongs to the Southern Districts Simmen-
tal Club. Charlton Saleyards, Gore, is the
venue where twelve breeders will off the
pick of their crops to a total ~ g
of 33 purebred bulls. This =
sale starts at 1 pm.

- all by Puketawa Zealbus!
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Now You

Can
(|

This across-breed EPD
table can help you put
breed differences into
perspective.

Editors Note: The following article is
reprinted from the American “Beef Today”
magazine, January 1993 and was written
by Nita Effertz

ey say the right information in the

I wrong hands can be dangerous. But

this country has always considered

that risk better than the alternative of cen-

sorship. Such is the case with the informa-
tion presented here.

Within the confines of a group called
the Beef Improvement Federation (BIF), the
breeds have recently fought long and hard
over one issue: Whether to release informa-
tion that would let you compare one breed
with another based on their Expected Prog-
eny Differences (EPDs) - and if so, how to
present the information.

When Montana cattle breeder Jim
Leachman took the helm at BIF, the clamour
for across-breed EPDs reached a crescendo,
Leachman, an ardent advocate of
standardised EPDs, forced the issue by mak-
ing comments such as this: “There’s more
truth in advertising on the back of a beer
can than there is in many bull sale cata-
logues.”

Harsh as it is, that remark reflects the.
frustration many producers have with EPDs.
They’re tedious to use within a breed, and
until now, they’ve been impossible to use
for comparing one breed with another. Ifa
mail-in survey of Beef Today readers is any
indication, more than 75% of producers
want across-breed comparable EPDs. This,
even though almost a third of respondents

COMPARE

found EPDs difficult to use.

“Standardisation helps, it doesn’t hurt,
marketing,” Leachman (old a crowd at BIF’s
last annual meeting. It’s our role to facili-
tate the transfer of this information, not im-
pede it.”

On the surface, the argument against
across-bréed EPDs has to do with the source
of the information. Only the U.S. Meat Ani-
mal Research Centre (MARC) in Clay Cen-
tre, Neb., has done the genetic evaluations
needed to compare EPDs across breeds.
There are some shortcomings in using just
MARC’s data to adjust the information in
breed-association evaluations.

But most breeders concede that the com-
parisons are valid. “There’s no doubt this
information will be improved on, but it is
still the best objective comparison we have,”
says Virginia Polytech specialist Dave
Notter, Leachman adds: “In MARC we have
one of the best genetic testing programs
every. Yet people who have used its infor-
mation for years - without utmost confi-

dence - now find every reason to discredit
it.”

There’s a deeper basis for the opposi-
tion to across-breed EPD’s. Leachman
equates it with the dilemma that someone
faces when he has an asset that is not val-
ued correctly. Some of the older breeds now
have “bases” or breed average EPDs that
have changed considerably from their breed
averages when they began making genetic
evaluations several decades ago. This
makes their EPDs - especially for the growth
traits - very large relative to those carly cattle
within the breed.

It’s a different story when you compare
that growth to some of the newer breeds,
introduced in the late 1960s and early >70s.
These also have bases or averages that have
changed, but to a much lesser degree. Just
the opposite case if often true for traits such
as birth weight. “When I say its time we
standardise our data, I’'m saying it’s time to
value that asset correctly, take the hit, take

+3.2, +20,

weight EPD plus the milk EPD.

ACROSS-BREED EPD’s - 1990 CALVES

Sire Birth Weaning Yearling Maternal
brood EPD Weight Weight Weight Milk Weaning
Weight
Angus 0 0 0 0 0
Limousin +5.9 +14.5 +8.3 +9.9 +17.7*
Hereford +4.8 -6.0 -7.0 +8.0 -5.0
P.Hereford +2.9 +2.0 -6.0 -10.6 -9.0
Shorthorn +4.1 +16.5 +10.0 +26.2 +34.4*
Salers +4.2 +22.2 +17.0 +34.0 +449
Charolais +9.9 +26.0 +38.0 +25.2 4379
Chianina - +33.0 ---- +37.4 e
Simmental +8.7 +27.0 +56.0 +42.1 +57.4
Gelvieh +8.9 +32.0 +36.0 +46.6 +63.0

Add the above numbers to EPD’s for each breed to compare directly to
Angus EPD’s. Angus average for 1990 calves are:

* Estimated by assuming total matemal weight is equal to one half of direct weaning

+36, +7.0, +17
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THE BREEDS

the write-down, do it all at once and move
on,” says Leachman.

Some worry that across-breed compari-
sons will cause the breeds to become more
alike, eroding their differences. But mater-
nal breeds have been shooting for the moon
in growth, and growth breeds have been
emphasising maternal traits, without any
prodding from across-breed EPD’s.

“If anything, across-breed comparisons
should make breeds remember and try to
preserve their strengths, rather than try to
be everything to everyone, “ says
Leachman. More important, he says
“Cattlemen are going to cross-breed, and
they’ve been making the comparisons any-
way, but without the information to do it
correctly.”

In the end, the opponents and advocates
of across-breed EPDs struck a compromise.
The BIF proceedings released last month did
not contain across-breeds EPDs. But they
did contain the information that we needed
to calculate them for you. We followed the

advice of MARC’s Larry Cundiff for both
the calculations and for how the resulting
data are presented.

Fromthe BIF proceedings, we used the
breed-average EPDs for calves born in 1990
and evaluated in the 1991 genetic evalua-
tions. The data will always be about one
year behind producers because of the lag
between when the calves are born and when
their yearling data are available. “But the
trend from one year to the next doesn’t
change that dramatically, so its still valid to
use these data to compare calves born in ’91
or ’92, says Cundiff.

We then used the MARC data on sire
breed averages adjusted to the 1990 mean
EPD for each breed. If a breed is missing
from the table, either the EPDs for the bulls
used at MARC were not available or the
breed has not been evaluated there.

For the breeds to be compared, you need
a base to start from. Rather than average
the EPDs for all breeds and use that for com-

REAL-WORLD COMPARISONS
Birth Weaning Yearling Maternal
Weight Weight Weight Milk  Weaning
Weight

Simmental Bull

Printed EPD -2.0 +16 +30 +17 +25

Across-breed EPD +6.7 +43 +86 +59.1 +82.4
Polled Hereford Bull

Printed EPD +3.1 +27.1 +51.2 +8.2 +21.8

Across-breed EPD +6.0 +29.1 +45.2 -2.4 +12.8
Salers Bull

Printed EPD +0.6 -2.6 2.1 37 -4.8

Across-breed EPD +4.8 +19.6 +14.9 +30.3 +40.1
Charolais Bull

Printed EPD -0.4 +26.1 +25.8 +7.8 +20.9

Across-breed EPD +9.5 +52.1 +63.8 +33.0 +58.8
Angus Bull

Printed EPD +5.6 +26 +48 +21 +34

Across-breed EPD +5.6 +26 +48 +21 +34

parison, we chose Angus bulls with zero
EPDs as the standard. That lets you com-
pare every other breed on the Angus EPD
scale.

“Angus is a breed that a lot of people
are familiar with - so they’1l be able to visu-
alize a comparison between the production
of other breeds and Angus, says Cundiff.
“For example, a Limousin with a -14.5
weaning weight EPD has the same genetic
potential as an Angus with zero weaning-
weight EPD”.

We also chose to express the across
breed EPDs as a figure you can add to those
“within-breed” EPDs you see in a sale cata-
logue or a sire summary. So a Simmental
bull with within-breed birth weight, wean-
ing-weight, yearling weight, milk and ma-
ternal-weaning weight EPDs of -20, +16,
430, +17, +25 becomes +6.7, +43, +86, +59,
+82 when compared across breeds. (See
“Real-World Comparisons.”)

Keep in mind that these figures are
guidelines, not absolutes. “They’re based on
breed evaluations at MARC,” says Cundiff.
“With the possible exception of subtropical
areas, we wouldn’t expect breed interac-
tions to be that much different in other
environments. But we don’t know for
sure.”

We also hope this information will help
you put EPDs in better perspective. In re-
ality, there are no “good” or “bad” EPDs -
just EPDs that represent production levels
that fit or don’t fit your environment. Do
you have the feed to take advantage of the
growth potential in a sire that is +60 Ib. for
milk when compared with zero Angus
EPDs? Should you automatically by-pass a
bull with EPDs of +.6, -2.6, -2.1,-3.7, -4.8
when those figures become +4.8, +19.6,
+114.9, +30.3, +40.1 when compared with
zero Angus EPDs?

Note: In New Zealand, Breedplan
EBV’s are not comparable between breeds
and cattle producers here have similair
problems to American o
Farmers in ranking breeds
performance
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A View To The Future
Bl - e e o s

By John W. Comerford, Lowell L.
Wilson & Erskine H. Cash

Editor’s Note: The following article was written by three members of the animal science
department of Penn State University - reprinted from SimTalk, January 1995

set of management and other feed re-

sources, the ceiling on the level of
production will be imposed by genetics. This
holds for not only growth, but also for repro-
duction, milking ability and carcass traits.

In some ways, it is fortunate that the beef
caitle industry historically has had a broad
genetic base with which to work. This al-
lows for faster and more lasting progress
through selective breeding. However, the
negative aspect of this broad genetic base is
that it contributes to a lack of uniformity in
consumer beef products, both within breeds
and across breeds. This lack of uniformity
often has been identified by consumers as an
important reason why they prefer to buy and
eat other meats, particularly poultry.

In any beef cattle enterprise with a given

Must Meet Consumer Needs

The vision statement recently adopted by
the Beef Industry Long Range Task Force
says, in part, that the beef industry should
“consistently meet consumer needs and in-
crease market share”. If cattle breeders, par-
ticularly seedstock breeders, are to remain
competitive in the future - both in the beef
business and as producers of protein food -
they must adopt a breeding programme that
meets these requirements.

Recent efforts in the generation of infor-
mation related to the beef industry - Strategic
Alliance, Integrated Resource Management,
and Quality Assurance programmes - have
been useful in charting directions and defin-
ing goals for the industry, However, genetic
information from Expected Progeny Differ-
ences (EPDs) will be the most important tool
available to breeders.

EPDs Vital to Increasing
Production

We already know the power of EPDs in.
raising the production ceiling on a farm. Ina
bull selection programme for the 1993 calf
crop on a Pennsylvania farm, a bull of known
genetic value was compared to two other bulls
in the herd with unknown genetic informa-
tion.

What a difference a bull makes! Using
the weaning percent and average weaning
weights, calves from a selected bull returned

67 pounds more weight per calf than those
from the other two bulls.

What value is there in using the tools
available for genetic improvement in the beef
business? In this case (using an average price
of $82 per hundred weight for feeder calves),
itwas about $55 per calf - that was $1,320 for
24 calves.

Recent research in Georgia, Florida and
Nebraska has shown that cattle can be simul-
taneously selected using EPDs for growth of
the animal and higher marbling score and
lower rib fat in the carcass. This means that
many of the well-known genetic antagonisms,
such as fat and marbling score, can be over-
come by using EPDs.

The first step in any breeding programme
is to focus on the important things - those with
real economic value. The first of these is to
produce and wean a calf from every cow in
the herd every year. This can be accomplished
by using EPDs for birth weight and calving
ease (to reduce calving difficulty); EPDs for
yearling weight, milk production, and mature
size (to be sure feed resources match the feed
needs of the herd); and EPDs for scrotal size
(to ensure heifers reach puberty earlier in their
lives). From this point, the plan can address
other important traits, such as pre-weaning
growth, frame size, fat thickness, ribeye area,
and marbling.

Incorporate New Technology

and Information

Watch for the application of new technol-
ogy as it becomes available. The best example
of new technology that could be applied to
the industry is the identification of the ten-
derness gene (or genes) in cattle. If this tech-
nology becomes available on a commercial
scale, then a new set of rules will need to be
written for how carcasses are valued, Pro-

ducers must be able to adapt to these changes
and take advantage of them.

Use all of the information that applies to
your programme. The road to profitability in
the cattle enterprise is paved with accurate and
complete records. Producers will remain com-
petitive by knowing not only their level of
production, but the cost of that production.
This information will allow for informed de-
cisions on feeding, health and genetic pro-
grammes that will optimize the use of re-
sources.

Know which cattle are in the most demand
in the market place. A recent survey by a
breed association indicated the cattle in great-
est demand by feedlot operators were older
(short yearlings); heavier (650-750 pounds);
black; frame size 5 to 6; and preconditioned.
If most commercial herds are to produce these
cattle, they will need bulls that are no larger
than frame size 7 and genetically superior for
ahost of traits, ranging from low birth weights
to high marbling scores.

Apply Seedstock Production
to Commercial Setting

Test your own seedstock production in a
commercial environment. Most breeds have
aprogeny-testing programme in place that will
allow you to evaluate what you are selling to
your customers. Also, feedlot test programmes
are available for producers in most States.
Look at what is beneath the hide of the cattle
you are producing. Use these tools to im-
prove your programme.

Find lower-cost, sustainable resources that
are compatible to both economics and the
environment. One good example is
rotationally grazing pastures to make more
effective use of the grass resource, reduce fer-
tilizer applications, and produce beef at lower
cost. A selection programme must be adopted
that will produce cattle that will work under
these conditions. It is a foregone conclusion
that, if beef producers don’t voluntarily make
necessary changes in the industry to support
the environment, then somebody will even-
tually force them to.

The manager of a leading meat packing
company recently said, “There are no premi-
ums in this business, only discounts.” Beef
Cattle can be genetically designed to fit a spe-
cific environment and marketed with few of
no discounts. Most of the information to ac-
complish this goal is already ~ g ..
available. Itisjust waitingto *
be used.

Using EPDs to Design Beef Cattle

Traits EPDs to Use
Calving Difficulty
Growth/Live Value
Puberty Reproduction
Feed Requirements
Carcass Value

Calving ease, birth weight, pelvic area, maternal calving ease.
Weaning weight, yearling weight, maternal milk

Scrotal circumference, birth weight, calving ease, mature weight.
Yearling weight, matemal milk, mature size, frame size.

Ribeye, marbling, fat thickness, carcass weight, yearling weight.
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TRIPLE S SIMMENTALS

2nd Annual Bull Sale
40 Selected Bulls

16th May, 1995
1.30pm
Castlerock, Lumsden

Droud be

o pn

Q)

N ourErn

IMMENTAL

Q. ALES WEEK
-

MONEYMORE
EARTHQUAKE
Champion of Champion’s National Bull Week

Southern Semen Rights Purchased by Triple ’S’

Inquiries Welcome:

Prospect East Dome Windy Ridge
Ross & Joan Cockburn Woody & Eppi Rouse David & Lynne Dickie
R.D.2 Five Rivers. 3 R.D. Ferndale
Te Anau Lumsden 2 R.D.

Tel. (03) 249 7082 Tel/Fax. (03) 248 7621 Tel/Fax. (03) 203 8889




What Kind Of
Bull Do |
Need?

By Dr. James B. Neel, University of
Tennessee, Agricultural Extension Service.
Courtesy of Simtalk, January 1995

A List of questions the bull
buyer should ask himself
before making his purchases.

What kind of bull do I need? This is a
question that cow-calf producers consider
around bull-buying time. This is important
because it affects profitability of the opera-
tion.

Bull selection is not a simple task. In the
past, the question could have been answered
by selecting a fast gaining bull with ample
muscling. This is not the case today. In just
about every situation in today’s beef produc-
tion, all decisions, especially in bull selection,
will impact profitability of your operation for
several years.

In addition, the breeding decisions made
by cow-calf producers will also determine the
kind and quality of animal and product that

will move through the industry to the con-

sumer, thereby influencing profit of the total

industry.

There are several factors that should be
considered by cow-calf producers in decid-
ing the kind of bull to select and use in a breed-
ing program. Following is a list of questions,
in no order of importance, except for the first
one, that producers should “think through”
and answer in arriving at the decision “What
kind of bull do I need?”

1. Whatis the overall objective of your breed-
ing program? This is a necessity. A plan
isneeded. You cannot begin to answer the
question “What Kind of Bull Do I Need?”
without a breeding objective.

2. How do you plan to use the bull in your
breeding program? Will the bull be used
to sire replacement heifers or be used in a
terminal cross to sire feeder cattle?

3. What is the breed or crossbred makeup of
your cow herd?

4. Whatbreed or type of bull are you currently
using to breed your cows? Do you want to
change?

5. What breed of bull would you consider and
will that breed work well with your cows?

6. What production traits of your cow herd
do you want to change? What is the cur-
rent level of production of these traits?

7. Will he be mated to first calf heifers or
mature cows?

8. What is the size and type of your current
cow herd? Do you want to change it or
maintain it?

9. How well does the genetic composition of
your cow herd “match” your farm’s re-
sources (management, feed supply, labour,
etc.)? What is the condition of “flesh” of
your cow herd and/or what was the calf
crop percentage weaned from your cow
herd? How will a change in “breed make
up” of cow herd affect this?

10. What market goal do you have for the calf
crop?

11. What has been the market acceptability of
your calf crop? What do they grade? Do
they “fit” with calves from the area when
marketed? Are they uniform?

12. How well do your calves perform in the
feedlot and how do they grade and yield?

13. What kind of bull do you think you need?

These questions are important and should
be considered in bull selection. The accuracy
of the answers to these questions is depen-
dent on the amount of information available
on the cow herd and the resources on the farm.
You should be able to answer these questions
without reviewing a sale catalogue or a po-
tential sire’s individual performance. The
kind of bull that is needed should be “fixed”
as well as the “objective” of your breeding
programme before evaluating individual bulls.

The question of what kind of bull you
need is very important. How it is answered -
the eventual selection and use of the herd sire
- will have a large impact on ~ 7
the profitability of your cow- *
calf operation.

WAIKATO AND DISTRICTS SIMMENTAL CLUB

15th Annual Bull Sale

THURSDAY 6th JULY 1995

Approximately 40 Bulls Offerred For Sale

Commencing 12 noon, at Frankton Saleyards, Hamilton.

This is a multi-vendor Bull Sale.

All Bulls offered for sale have been selected and approved by the official inspectors of the
Waikato & Districts Simmental Club.

For further information please contact the club Secretary:
J.A.Holland, Hamurana Road, R.D.2. Rotorua. Tel. 07 357 4802
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THURSTON

Thurston Simmentals are
proud to present two sires for the

1995 Palmerston North National Bull Sale

Clarence’s dam was champion Simmental Female at
the 1993 Canterbury Show.

Kindar Galaxy
Sire. Rotomara Zane
Rotomara Useful

Shawest Big Red 17P
Dam. Rissington Rebecca
Bar 5 Princess 355P

Tl T Se— ) »

Thurston Clarence B/W 200Milk 200 Wt 400Wt 600Wt

+0.6 53% +5 32% +13 49% +21 46% +20 46%

Grand Sire Malvern Downs AY1 who sold for $32,000
at the 1991 Palmerston North National Bull Sale

Sire Thurston Ace. Supreme Champion Simmental at
the 1993 National Bull Sale who sold for $11,000.

Malvern Downs AY]
Sire. Thurston Ace AA60
Levels Lotte 3/AL19

Scottish Extra Special
Dam. Thurston Yippee
Levels 3/AU 31

B/W 200Milk 200 Wt 400Wt 600Wt
+14 72% +5 38% +10 64% +13 57% +19 57%

Thurston Cyrus

L Enquiries and Inspection Welcome: J
Andrew and Biddy Ritchie Hawesbury RD 2 Blenheim Phone (03] 572 9083 Fax (03) 572 9430



East is East and West is West and never
the twain shall meet - until two Simmental
breeders had Glenside Bart to talk about

West Otago breeder Garry McCorkindale and East
Coast breeder Gerald Kemp with ""Bart'' who fetched
$30,000 at the 1994 National Sale.

Wrightson




"SELECTING

Breeding Soundness

Once you have selected a bull with the
desired genetics, you must be sure that this
bull is capable of causing pregnancy in a cow
herd. Each and every bull needs to have a
breeding soundness evaluation every year,
30-60 days before the start of the breeding
season, it has been reported that more than
10% of yearling bulls are either sterile or sub-
fertile and 4% of proven sires develop serious
fertility problems between breeding seasons.

Examining bulls for breeding soundness
before the breeding season will detect most
bulls with potential fertility problems. This
examination should be performed by a vet-
erinarian who has had significant experience
in bovine herd health and fertility evaluation
of bulls. However, even with the best person-
nel, current techniques can not accurately pre-
dict degrees of fertility. Breeding Soundness
Evaluations are really a screening process used
to assess probable bull fertility. Results from
an actual breeding season remain the only true
test of a bull’s fertility.

EVALUATION GUIDELINES

Physical examination:

This will cull out bulls with undesirable
physical characteristics or abnormalities.
Palpate scrotum and testes

Bulls having a normally shaped scrotum
with a distinct neck generally have the best
testicular development. Testes are located
in the scrotum because sperm can only be
produced within a narrow temperature range,
several degrees cooler than internal body
temperature. Normal scrotal anatomy per-
mits effective temperature regulation.

Bulls with straight-sided scrotum’s of-
ten have only moderate testicle sizes. The
straight-sided neck of the scrotum is gener-
ally due to fat deposits that will probably im-
pair proper themoregulation, particularly in the
summer. As bulls mature and lose fat, they
often develop a more normal-shaped scrotum.

Wedge-shaped scrotum’s are pointed
towards the bottom and tend to hold the tes-
tes close to the body wall. Bulls with this
scrotal configuration have undersized testes
that seldom produce semen of adequate qual-
ity. Bulls with wedge-shaped scrotum’s
should be avoided.

Palpate the scrotum and testicles, noting
position and consistency. This should be done
by your local veterinarian who can properly
evaluate testicular tone as it relates to testicu-
far function. Deviations from normal testicles
vary from extremely hard and fibrous to a soft
and flabby. Inflammation of the testis affect
the consistency and size of the testicles and
result in abnormal sperm production.

A BULL"

Courtesy of Better Bull Buying

Examine extended penis and
prepuce

The external genitalia should be exam-
ined with great care; the penis is palpated
through the external sheath and by protrud-
ing it manually. Prolapse of the prepuce is
occasionally found, more often in the Brah-
man and Brahman derived breeds. Unless
there are lesions on the prolapsed membrane,
the prolapse does not interfere with mating.
However, the exposed membrane is predis-
posed to injuries. Record any injury or abnor-
mality as acceptable or unacceptable. Bulls
with gross deficiences or abnormalities detected
by physical examination should be culled.
Scrotal circumference

Scrotal circumference and testicular size
are directly related to sperm production in
beef bulls. Since the testicles are composed
of 75-80% semen producing cells, it is logi-
cal that the larger the testicles, the greater
the bull’s ability to produce sperm and pro-
duce pregnancies. In addition, bulls with
small testicles tend to produce a higher per-
centage of abnormal sperm.

As the scrotal circumference increases,
motility and percent normal sperm increase
and sperm abnormalities decrease. Scrotal
circumference has been shown to be a more
accurate predictor of when a bull reaches
puberty than either age or weight, regard-
less of breed or bred cross. Yearling bulls
should have a scrotal circumference of at
least 28cm. Measure close to puberty at
around 10-13 months. 18-20 month bulls
should have a minimum scrotal circumfer-
ence of 30cm. There appears to be little ad-
vantage in having scrotal circumference in
excess of 35cm.

Record the actual measurement of scro-
tal circumference in centimetres, and the age
of the bull at time of measurement.

Scrotal circumference is highly heritable
and has a high positive genetic correlation
to age of puberty of the bull’s daughters.
Studies have shown that for each additional
4.0cm of scrotal circumference above the
breed or herd average, one can expect a
1.0cm increase in the scrotal circumference
of male offspring and 15 days earlier puberty
in female offspring. The use of a sire with
above average testicular size (scrotal circum-
ference) for his age and breed will result in
female progeny that reach puberty at a
younger age, cycle more regularly and con-
sequently have greater potential lifetime pro-
ductivity. Scrotal circumference is the most
useful linear measurement currently taken on
beef cattle.

Libido

Libido, or sexual activity, and semen pro-

duction in bulls apparently have no relation-
ship, so it is possible to get good semen from
bulls with low libido and vice versa.

Serving capacity tests count the number
of serves a bull performs in a set time with
restrained females. This is used to predict
the number of cows a bull can be mated to
and to rank bulls accordingly. Yearling bulls
are difficult to test. Serving capability test
are a simpler test only giving a bull a couple
of test serves. There is no ranking but capa-
bility is proven. Animal welfare aspects need
to be observed at all times with these tests,
It is recommended veterinarian supervisors
serving capability tests. Differences in libido
in bulls are due to genetic as well as envi-
ronmental factors. Several studies have
shown that the dominant bulls in a group
often sire the largest number of calves. How-
ever, if the dominant bulls happen to be sub-
fertile, this could actually result in a reduced
number of pregnant females. In a group of
bulls with varying ages, social ranking af-
fects a bull’s serving capacity. Therefore, do
not mix yearling and two year old bulls with
older bulls.

Other Selection Considerations
Body Condition

Bulls should have enough body condi-
tion to be strong with some reserves of en-
ergy in the form of fat. Over-fat bulls have
decreased fertility and decreased stamina for
mounting and seeking cows in heat.

Feet, legs and joints.

Good feet and legs are essential if a bull
is to travel long distances over rough terrain
and mate cows successfully. Particular at-
tention should be given to the manner in
which the bull moves. The stride should be
free with no signs of lameness. Abnormal
conformation of the rear limbs (ie. sickle-
hocks and post-legged) is especially detri-
mental to the bull used in natural mating.
Eyes

Pinkeye or cancer eye hinder a bull’s
vision and reduce his breeding effectiveness.
Bulls that are blind in one eye present a dan-
ger to the people handling them and to cows
they are attempting to mate.

Pelvic measurements

Some breeders overseas perform pelvic
measurements on yearling bulls because of
this trait’s high heritability (50-55%). The
hypothesis is that bulls with larger pelvic
areas will sire daughters with larger pelvic
areas which should result in a reduction in
calving difficulty. However, pelvic measure-
ments and other physical measurements (eg.
pelvic slope) have generally served as poor
predictors of calving difficuity.

As a general rule, larger-framed cattle
have larger pelvic areas and also produce
calves with heavier birth weights. Calf birth
weight and age of dam at calving are the most
important factors affecting calving difficulty.

21



The Hill Country Hay
Baler & Automatic Feeder

by DR ALASTAIR NICOL
LINCOLN UNIVERSITY

One of the roles of the hill country beef
cow is to transfer feed from late spring/sum-
mer to winter. This is on top of the need for
her to produce one calf every 365 days with
a weaning weight equal to at least 50% of
her own body weight and to start producing
next years calf before she has finished pro-
ducing this years’. Quite a tall order in a
hill country environment and more, in many
ways, than is expected from a hill country
ewe.

It is difficult in most hill country envi-
ronments to have enough stock to cope with
the very rapid rate of pasture growth in the
late spring. The alternatives of taking areas
out of grazing for hay and silage or winter
crops which are used on flat land are not ap-
propriate for hill country. Beef cows are very
useful to “mop up” a proportion of the spring
“flush”.  When pasture reaches a height of
8cm or more, beef cattle are capable of eating
much more than they need for their own main-
tenance and milk production and have enough
left over to readily gain liveweight at 1.0kg/
day.

The pasture required for 1.0kg liveweight
gain per day for 150 cows for 30 days is
around 30 tonnes of dry matter, or the equiva-

lent of 1300 conventional hay bales. So the
statement that “the beef cow is a self-propelled
hill country baler that uses no string” is well
founded. This surplus feed is stored as
liveweight (mainly fat) at very little extra cost
as it takes relatively little more energy to main-
tain a heavy fat cow than a light thin one.

In the winter the equation is just as good.
Every 10kg extra liveweight, a beef cow takes
into the autumn/winter, represent a saving of
8% in her feed requirements over a 100 day
winter period. As she loses body weight, she
feeds herself and what’s more, there is no non-
biodegradable residues of plastic covers left
or fossil fuel used in feeding out.

This effective transfer of surplus pasture
in spring/summer to winter through the an-
nual seasonal cycle of body weight of the
mature beef cow is a key component of the
hill country management system. It is im-
portant then that it is done correctly which
means:

* maximising the feed transfer while
* ensuring no detrimental effect on cow pro-
ductivity.

Achieving these two objectives requires
knowing:

* the right amount of liveweight gain/loss
* the right pattern of the liveweight change
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Amount of liveweight change

for beef cows

If beef cows are in good (forward store/
fat eg. G fat class on the Beef Carcass Clas-
sification System) condition by the end of
summer, then a 10-15% (40-60kg) loss in
liveweight, if achieved in the right pattern (see
below), will have no detrimental effect on the
cow’s productivity in terms of weaning %, calf
weaning weight or cow pregnancy rate.

Greater losses, or liveweight loss in cows
in less good condition at weaning, are likely
to decrease calf survival and weaning weight.
On the other hand, bodyweight losses of less
than 15%, on good cows means maximum use
is not being made of the cows’ ability to trans-
fer feed. The pasture saved by a beef cow
losing 0.5kg/day in early winter is sufficient
to increase the daily liveweight gain of a
weaned steer from from 0.0 to 0.05kg/d.

Pattern of liveweight change
The graph (shown below) illustrates dia-
grammatically two different patterns of sea-
sonal liveweight change of a beef cow. From
a quick glance they may look similar but one
spells a successful pattern (the solid line) and
the other (the broken line) illustrates a few
potential traps. The broken line pattern dif-
fers from the solid line in 4 ways:
1. Maximum liveweight occurs in late autumn
early winter rather than late summer.,
2. Cow winter liveweight loss continues right
up to calving, rather than stopping 4 - 6 weeks
before calving,
3. Liveweight does not start increasing until
4 - 6 weceks after calving
4, Cow liveweight is 20-30kg lower at joining,
These effects in combination are likely
to reduce the productivity of the breeding
cow herd so let’s look at each of them in
some detail.

Timing of maximum body
weight

If cow body weight is not up to target at
weaning, the tendency is to laxly graze the
cows to increase body weight before winter.
The effect of this is to reduce the pasture
reserves for winter and thus reduce the op-
portunity of controlling later winter
liveweight loss and saving some pasture for
pre-calving.

Liveweight loss continues up

to calving
Unless winter liveweight loss has been
excessive (>15%) losing liveweight right up
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No exposed tip, The
covered boss top neatly
solves the animal and
handler protection
problem.

Exclusive Rotaclip
mechanism “spring-locks”
male and female,
dramatically improving tag
retention.

Stronger, more flexible
Male Stem.

Snag resistant neck
contour.

Wider body for
identification-at-a-glance.
And room for any sort of
coding or recoding system
the progressive farmer
chooses to employ.

The New ;hndﬁ in
Large Animal Eartags

| Private Bag, Palmerston North, NZ. Phone: 06-3567700. Fax: 06-3591380




to calving will not necessarily have a major detrimental effect on calf birth
weight or calf survival but it is a high risk option. In worse than average

=

Conditioning

winters and where hypomagnesemia is a potential problem, not providing
areas of saved pasture for cows in the last 4 - 6 weeks before calving to halt
liveweight loss, risks death of cows and calves. Furthermore, “turning the
corner” before calving sets the cowson a rising plane of nutrition for lacta-

tion and re-breeding.
Post-calving to joining

Post-calving to joining in many ways is the most critical period of the
If the pasture available after calving is not
sufficient (eg. 8 - 10cm long) to more than satisfy the cow’s maintenance
and lactation requirements, they cannot gain liveweight and condition.

It is condition score when the bull goes out which determines how
many, and how quickly cows will get back in calf. Calving too early and/
or cows competing with breeding ewes over this early part of the spring
can easily result in cows being 20 - 30kg lighter when the bulls go out.
This can make the difference between 60% of cows calving in the first
cycle or 30% with the rest in an extended calving pattern. There are many
options for converting the less-than-adequate broken line graph into the
desirable solid line and the most suitable one,
pend on the individual property. Some of the possibilities are:

* more subdivision, or larger mobs (cows plus ewes) for winter

beef cow’s annual cycle.

rotations to control feeding level.

* provision of saved or N boosted pasture for pre-calving.
* later calving for more pasture post-calving.

Summary

The seasonal pattern of liveweight gain and loss of the beef cow is an
essential component of hill country pasture and animal management. The
precise form of this liveweight pattern is important if beet cow productivity is
not to be compromised. This article has contrasted potential differences be-
tween the “ideal” and “sub-optimum” beef cow liveweight patterns.

or combination, will de-

Replacement Heifers

Replacement heifers must reach puberty between 13 and
14 months of age if they are to become profitable cows ca-
pable of achieving the following production goals:
* becoming pregnant in the first 25 days of the
breeding season
e givingbirthto live calves with little calving difficulty
* raising the calves to weaning at or about average
weaning weight
s breeding back as 2 year olds within the first 45
days of the breeding season
¢ continuing to reproduce and wean calves every
year for six to nine years.

Research has shown that the two most important fac-
tors in influencing onset of puberty arc age and weight.
Feeding replacement heifers so that they weigh about 65
percent of the mature weight for their respective breed prior
to the breeding scason enhances the odds of achieving long-
term production goals.

Since conception rates are higher on the third estrus of
replacement heifers than the first, producers should be ¢n-
couraged to get their heifers to the 65 percent target weight
as early as one month before the set breeding season. Such
a practice increases the odds of heifers conceiving early in
the season and keeping them on the same yearly schedule
as the cow herd.

3D Bold Leaders Image
e Trait Leader for Weaning and Yearling

e Superb overall balance

Don't be satistied wﬁh Image alone!

Now you can have Abundance and Charger as wel - three of the fop performance Simmental sires today.

Bold Charger

® His Fleckvieh sire is a trait leader for
maternal milk & maternal weaning weight

e Balanced EPD's with excellent phenotype

LCHMN MSTR Abundance

e Solid marked nondiluter
e Double Trait Leader for Growth

Bold Bold Ruler ABR Sir Arnold G309
Sire:  Bold Leader Sire:  .Bold Future Sire:  ER Polled Master 5475
Ardrahan Fenella M & S Twinkle 8N
Mr PR HH §20 Polled Abundance 132
pam: DR Miss PR 1285 Dam: Miss Nick 716M Dam: Leachman RWF Baldy W212
Miss Dittus Ranch Miss Nick 308R LCHMN RWF Baldy T435
Maternal Maternal _Ma!ernal
CEH CEC BW WW YW GCEH CEC MM MWW CEH CEC BW WW YW CEH CEC MM MWW GEH CEC BW WW YW CEH CEC MM MWW
120 406 -03 424 478 467 417 439 +159 406 23 -1.0 +185 4316 450 +1.3 +03 496 4112 38 +10 +227 434 433 409 +75 +188
31 31 8 g1 35 27 21 51 82 19 19 48 44 43 A1 17 o7 28 21 927 72 68 68 23 23 48 S0

Tel. (03) 338 4560 - Fax. (03) 338 6190

World-Wide Sires - P 0 Box 9002 - The Showground - Chrisichurch

:—I WORLD-WIDE SIRES

N E W Z EAL AND

CF| Partners 95131
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Top Performance Breedplan Recorded Bulls and
Females, Trait Leaders and Champions

Karewa Crystal (Born July 93) - Champion 17 times over and still winning

Our selective breeding programme specialises in Calving Ease, Soundness,
Temperament, Weight Gain and Moderate Framed bulls that last on the hills. All
backed by Breedplan EBV’s.

If you have bull problems contact us, we guarantee satisfaction. Yearlings also
available.

Bulls available at National Bull Sale, Palmerston North June 20 and Waikato

Simmental Bull Sale, Frankton July 6 and by private treaty on farm.

Inquiries and Inspection Welcome

John & Lorraine McNaughten
Kopuku Road, R D 1, Pokeno.
Tel. (09) 232 5642




After 10 years of Rumblings & Tremors:
in Palmerston North on June 21st 1994:

The Big One Struck!

Moneymore Earthquake
Levels Hans x Moneymore Robina

6 months later the
1994 National Beef Week: epicentre shifted

- Champion Simmental " 1400Km south to
- Record Price $36,000

Invercargill
- Top Price of Week

1994 NZ Royal Show

Supreme Champion

"Champion of Champions"

Sold to: Simmental
Peter Cowley

Rockvale Simmentals
New Plymouth

3rd Meat & Wool Cup

MONEYMORE TAMARA AA91
Calf: Moneymore Aftershock AD11
2/9/94 by Levels Hans



You Don’t Have To Buy Our Calile .........

But You Have To Compete
With Those Who Do!

"Boss Man"

Bold x MFL Petra 95P

Canadian Full Fleckvieh "Levels Hans"
Larsen x Berta

Senior Herd Sire

ENTERPRISE ~
CATTLE CO.

"Wai -iti Loch Lomond"
Deutsche Loch x Rotomara Unni
1995 ANNUAL BULL SALE Lustior Herd Sire
Friday June 30 1 Oopm Purchased 1994 National

s 1.

Sale $17,000
50 Rising 2yr Bulls

Craig Martin (03) 544 2788
Richard Martin (03) 541 8559

ANGUS - SIMMENTAL - HEREFORD

8 Clifford Road, Wakefield, Nelson. Fax. (03) 541 8308




Willotwbrook Simmentals | [IL;*‘EI

Willowbrook Twinkle and Calf (1222AD56)
ADS56's actual 200 day weight was 500Kg

Our selective breeding programme ensures:-
v Calving Ease

v Excellent Weight Gain
v Quiet Temperament
v Emphasis on Polled Cattle

At the Central South Island Simmental Sale
on Wednesday, June 14 1995 at Temuka

Sale Yards, we will be offering an excellent
selection of our top bulls many of which are

polled.

Call now regarding inquiries and herd inspection:
Alastair & Jessica Midgley, Willowbrook Simmentals, RD 2, Timaru
South Canterbury, New Zealand
Tel/Fax. (03) 612 6671
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The Central South Island
Junior Herdsperson and
Heifer Show

Twenty competitors, in three age groups,
took part in the Central South Island Beef
Breeders Junior Herdsperson and Heifer Show
held in the Timaru Showgrounds on the 23rd
and 24th October, 1994,

The Judges for the events were Don and
Dorreen Goodall from Braxton Hereford Stud.

This year the competitors were judged not
only on their ability to prepare and handle their
cattle they were asked to judge classes and
give reasons for their placings. All competi-
tors coped very well and all gained confidence
as they went. On the Saturday evening there
was a Quiz session to test the competitors
knowledge of cattle and cattle related topics.

Sponsor support was excellent.

The New Zealand Farmer sponsored the
overall winner to the New Zealand Bull Week
in Palmerston North. Other major sponsors,
Wrightsons, C.R.T. Mid and South Canter-
bury Veterinary Services, Nithdale polled
Herefords, World Wide Sires, P.G.G., AN.Z.
Ambreed, Superstock , Aorangi Vets

Merryleas Herefords, and the Simmental,
Shorthorn, Hereford and Charolais Cattle
Breeders Societies.

The overall winner was Margaret Austin,
with Shane McDrury runner up.

Champion Heifer: Highway Ispe, Shane
McDrury

Reserve: Willowbrook Calico, Tusha
Midgley

It was an excellent training weekend with
competitors gaining experience in speaking
in public and having a thorough knowledge
of cattle in all aspects, which is vital if we are
going to send our young people overseas to
represent New Zealand as Ambassadors for
the cattle industry.

Simmental Society - Junior
Herdsperson Competition

It was encouraging to see such a great turn
out for the Simmental Society Junior
Herdsperson Competition, there were 15 en-
trants in the senior section and 9 in the junior
section.

The Simmental Cattle Breeders Society
sponsors the first two place-getters in the se-
nior class a return airfare to Australia. While
in Australia they will spend approximately a
month as a guest of a leading Simmental Stud,
who will provide animals, gear and training
for participation in the South Australian All
Breeds Handlers Competition. The first three

placings of each section also receive
Herdsperson medals as part of the prize giv-
ing.

This years judges Janet McLachlan and
Bruce Donald (both previous winners of the
Simmental Herdsperson Competition), com-
mended the level of presentation and skill of
the young handlers in the competition.

Senior section:

Ist  Derek Hayward
2nd Douglas Brown
3rd Sharon Patterson

Junior section:

Ist Cameron Moore
2nd Stephanie Smythe
3rd Richard Blackmore

This year the two trips to Australia were
won by Derek Hayward from Cambridge and
Douglas Brown from Loburn, (pictured).

The Simmental Society would like to
thank all entrants that participated in the Sim-
mental Society Junior Herdsperson Competi-
tion. We hope to see many of you enter again
in next year’s competition, which will be held
at the Waikato Royal Show.

Southland Times

Herdsperson Competition

Junior Beef and Dairy Cattle Handlers im-
pressed the judges at the Southland Times
Herdsperson Competition on 11th February.

The event is sponsored by the Southland
Times, MSD - AGVET and the National
Bank. The increased entries in the Dairy sec-
tion to 20 reflected the expansion of the dairy
industry in Southland.

Entries in Southern Combined Beef
Breeders Group Junior Handlers section
dropped this year to 11. But the standard of
presentation and exhibition of parading their
heifers was once again high.

The beef section was judged by Don and
Doreen Goodall of Braxton Hereford Stud at
Mossburn.

Mrs Goodall said the young people had
been “marvellous” to work with and she had
noticed a great improvement in the standard.

In the lunch break Don and Doreen gave
an informative talk on structure and different
types of handling and their advantages and
disadvantages.

Beef Section

Heifer Classes

Ivomec Champion Heifer

Robot Cheri AC40 led by Jane Harrington

Reserve Champion Heifer
Clover Downs Carol 57 led by Hamish Blackmore

Senior Heifer

Ist Clover Downs Carol 57 led by Hamish
Blackmore

2nd Waikaka Peal N42 led by Mathew Paterson
3rd Waikaka Lily N63 led by Douglas Brown

Junior Heifer

1st Robot Cheri AC40 led by Jane Harrington
2nd Clover Downs Carol 58 led by Alice Grimm
3rd Waikaka Lill N101 led by Glen Baty

Champion Beef Herdsperson
Casey Robertson

Reserve Champion Beef Herdsperson
Peter Blackmore

Junior Herdsperson - under 12 years
1st Ross Paterson

2nd Hamish Blackmore

3rd Mathew Paterson

Junior Herdsperson - 12 - 15 years
1st Casey Robertson

2nd Peter Blackmore

3rd Alice Grimm

Junior Herdsperson - over 15 years
1st Jane Harrington

2nd Douglas Brown

3rd Regan Irwin

Novice Championship
1st Peter Blackmore
2nd Alice Grimm

3rd Ross Paterson
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1993 Junior Herdsperson Winners

Colleen Taylor

On July 28th, 1994 I returned from Aus-
tralia after spending 3 weeks with the Corbin
family on their Simmental and Border Leices-
ter Studs. This was a five and half hour bus
trip South East of Adelaide.

In the first week of my trip I got to know
the Corbin family well and the area I was stay-
ing in which was Lucindale. I went around
some Merino Sheep field days which was a
great experience as [ have not had much to do
with Merino’s. In this week I was also intro-
duced to my heifer, ‘Morton Nemesis” with

All packed up and ready for the competition

whom [ became great pals. She was only bro-
ken to halter and tie up, so I had a week to get
her leading and polished for the Show.

In the second week we left for the South
Australian Heifer Show in the Land Rover
packed up with good gear and work gear,
Emily Corbin and I sang along with ‘Garth
Brooks’ the whole way, which made the trip
a bit faster. We got there after four hours
drive. Then after meeting a few people we
got our cattle stalls organised for when the

heifers arrived. I was in the Intermediate Class
so I did not get given a balloted heifer, as the
seniors did.

On Tuesday, 19th July, Thad an early start,
During the day we had several educational
lectures on Structural Soundness, Marketing,
Feed Lotting, Fertility and Reproduction, Beef
Primal Cuts usages and percentages and also
Public Speaking.

This took up most of the day.

On Wednesday 20th July the heifers were
judged so it took a while as there were over
200 entries in this competition. That night
the intermediate competitors had to prepare
skits for entertainment which was great fun.
Our group skit title was Show Day Photos.
They also picked out the top 8 competitors
throughout the previous two days to have an
Interview on Thursday morning. We had been
judged on attitude/participation, presentation
of stall, heifer and yourself, knowledge of

heifer, marketing and a general knowledge
quiz. I was one of these people interviewed
so it was a great thrill even to get this far.

On Thursday 21st July we had our inter-
views which were over and done with in no
time. Then it was on to the Handlers Classes
which was very nerve-racking as there were
50 Intermediate competitors. This. was done
in four heats I was in heat 3 which I won so [
was on Cloud 9. Then went on to win the
Champion of Champion Handlers Competi-
tion and fourth overall, so it was a great week.

In this time I have gained a wide range of
knowledge which has been valuable as [ have
gone on to win the Canterbury Show
Herdsperson Competition 1994 and the
Dannevirke Herdsperson Competition 1995.

I would like to take this chance to thank
my host family - the Corbins, the Simmental
Society for sponsoring this competition and
the Chesterman family of Koanui Herefords.
Without them the trip would not have been
made possible. I would also like to wish Sa-
rah Goodman all the best in Australia.

o

Colleen competing in the Champion of Chamﬁions Handler Class, shortly before being

awarded first place.

Nathan Hellyer

Australia and New Zealand are known for
their differences and the first one that we en-
couniered was the change in temperature dur-
ing the middle of winter. Leaving
Christchurch in a -1 degree frost and landing
in a 24 degree heat wave certainly took us by
surprise.

When finally arriving at John and Chyrs
Corbins Morton Simmental Stud in Lucindale
we began to notice how different the soil type
and pasture were - the stock looked like they
were eating sand with a bit of green forage
here and there.

The Corbins didn’t live far from the ..

Callendale Stud which is were Belinda Baker
is from and we were lucky enough to have a
look around the Baker property while down
in Lucindale.

John and Chyrs’ daughter Emily was also
taking part in the Junior Herdsperson and was
a great asset to have at the week long show
that took place at the Adelaide Show Grounds.
The competition consisted of seminars, inter-

views, judging schools, public speaking and
the chance to prepare a heifer straight out of
the paddock which became a real challenge
for me. I was also very interested in some
guest speakers and the views on feedlots,
breeding and feeding methods.

It was a very enjoyable experience and [
learnt a great deal in my short time over there

and hope to use the experience gained in Aus-
tralia back in New Zealand.

I would like to thank the New Zealand
Simmental Society for the opportunity to par-
ticipate in the Herdsperson, Jan Gray, who
arranged the Australian side of the exchange
and the Corbin family for the chance to stay
and work with their cattle,

"

“Morton Nightengail” - Nathans' heifer taking a break from the rigours of competition
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SIMMENTAL

SIRES

AVAILABLE
FROM AMBREED

*STYLE
*PIGMENTATION
*MUSCLE

Birth Weight 95lbs
Weaning Weight  8241bs
Yearling Weight ~ 1434lbs

Also available:
Coopental Territic
Rissington Red Baldy
Shawest Legend
HCC Flame

: Frg A ORES vl :
— *[ Mat Value
Wi*1600 Day Wt
700 Day Growin*| 400 D2y +60 o
+30 89% 88%
o 90%

+ On NationalTrait Leader List

Black
PPSR Montana Black
Rissington Dynamite

For further information contact:
P O Box 176 Hamilton Fax. 07 827 5057
Tel. 07 827 5058 or 0800 805 959

Ambreed NZ Ltd

or
P O Box 97 Kaiapoi Tel. 03 327 6175 Fax. 03 327 5127



Simmental Breeders Con-
tinue To Improve Their
Herd Magic Skills

Business Development Manager, Saltbush Software.

ollowing last year’s popular Herd
FMagic training seminars, TBC Com-

puting and Saltbush Software once
again undertook the ‘NZ grand tour’ in or-
der to give all our clients the opportunity
to improve their Herd Magic skills. Over
seventy clients attended these seminars and
strong Simmental representation was main-
tained. It is a credit to the society that their
office staff invested some of their time in
these seminars to ensure that they are able
to provide knowledgeable advice and as-
sistance to members.

Members who have attended the last
two rounds of training schools will now
have their Herd Magic “tires” well inflated.
Routine tasks such as producing calfregis-
trations and performance records on disk,
via Herd Magic, will continue to save us-
ers valuable time and reduce recording er-
rors. The challenge now is to move on and
discover the real management benefits that
can be achieved with Herd Magic. Obvi-
ous examples may be standard fertility and
growth performance reports however in
most cases the programme is only limited
by imagination.

For readers interest I will outline an
imaginative use of Herd Magic which some
Australian herds have evolved. Here is an
opportunity for the Kiwis to borrow some
real Aussie ingenuity! The task at hand is
to record information necessary in an Arti-
ficial Insemination (AI) or Embryo Trans-
fer (ET) programme.

Firstly a worksheet is created in the Re-
ports section of Herd Magic. One major
feature of this layout is that at the end of
the day it is possible to visualise the spread
and timing of the heats displayed by the
cows being Al’ed or implanted. This is

By Philip Wooster,

essential in an ET programme where the
aim is to match recipients heat times to the
donors heat times.

Once the worksheet is created, print the
worksheet for the desired range of animals
using the Range and the Run option in the
report Options Box. For ET programmes,
also use the Sort function to sort the print
out into firstly donors then recipients and
secondly into tag order within these two
groups. This means that the donors heat
times will be easily noted at the top of the
worksheet and the spread of the recipients
heat times will be easily noted in relation
to the donors at the top of the page.

After the worksheet report has been
printed, simply carry it around during heat
detection and fill in the twenty four hour
time in the day column for which the cow
comes into season. Fill the worksheet in
pencil as it will not run when rain or other
undesirable sub-

such as Donor Dam, Embryo Quality, Cor-
pus Luteum Quality and implant date.
Matching heat times together has been men-
tioned above. After these details have been
entered into Herd Magic it is easy to check
for transcription errors by ranging and/or
sorting the active joining records into tag
otder, as they are on the printout. Just hold
the worksheet next to the screen and any
errors will be obvious.

There are other advantages of record-
ing information next to a list of tags printed
out in order. If a cow has not been mus-
tered there will be a blank line. Not only
do you know one is missing but you know
who. It is less likely to accidentally put
two embryos into one recipient at three in
the morning, due to the recipient being
drafted into the race twice, as her implant
details will already be filled in.

It is important to continue to maintain
contact with fellow Herd Magic users and
your software support centre in order to
continuously improve your usage of your
software investment. Past enthusiasm of
Simmental breeders suggests this will not
be a problem. Herd Magic queries are ably
fielded by Paula Forde at your Breed Soci-
ety office.

Good luck with your future breeding
endeavours.

stances come in
contact with the
printout. Aussie
farmers are firm
believers in
“Murphy’s Law”
and therefore take a
copy of the report
each day of'the pro-
gramme so that it s
almost impossible

to loose all the in- depend ence

formation in a wind .
gust etc personicd
After heat de- v hnocled e of acadobility,

tection, use the
worksheet to record
the Al sire and date
or the ET details

uppropt e stock

GORDON ROBERTS
PHOTOGRAPHY

Specialising in Agriculture, Plant & Animal
life, Forestry, Landscapes, Location
Assignments.

Gordon Roberts
Tel. 03 313 6997
P O Box 404, Rangiora

Acl(l Value to your

1ivestoclz investment.

Our experience and expertise can benefit the management
and realisation of vour, Livestock investments.

o Locally based for total

Expenien ed and specialised .

hioodting s and characteristics of

Phone' 03 363 5800 Fax 03 348 1381

Frank O'Reilly 025 321 384 AHRS 349 8167
K J Shaw 02% 324 884 A HRS 347 9666

s Feasihilitv studies undertaken
s Buving selling. fimancing sercices
Comprehiensive stk inswunce

o Selling agents at el major
cattle sules

o Jmpoit and export lacilitie:
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Puriri Caesar 1278 AC7

Bw 200Mk 200Wt 400Wt 600W't
N/A +0 +28 +51 +62
N/A 41% 67% 63% 61%

In 1995 25 Puriri Bulls will be available for sale on the
propetty at Taipa, Northland on Friday July 7th. We are
New Zealands northern most Simmental Stud farming
Kikuyu covered hills. We have a reputation for cattle that
shift and grow.

Visitors and enquiries are always welcome

Tokaweka Yippe AY 23 - Trait Leader John & Helen Ellis

UL RIS BGOSR, 11600/t Taipa R.D. 3. Kaitaia. Tel. (09) 406 0201
N/A +3 +33 +53 +73

N/A 45% 88% 87% 84%

e

Pincvicw Simmentals

(Herd No.52)

We are using the 3 top
—— progeny tested beef sires from
Austria,
Moris, Mark and Max.

If you want more milk from
your breeding cows, we have
sons available by these sires,

from our herdtested dams,
with high fat and protein milk.

For Sale
23 Straws Kilbride Farm Nevada
32 Straws Austrian Rokko
$30.00 +gst

Visitors are always welcome
W Gut
29 RD Kaponga
Taranaki
Tel. (06) 764 6741




Look To Simmental
For Profit Potential

Reprinted by kind permission of the American Simmental Association

Over the next five years, the cattle busi-
ness will be difficult for the high-cost, inef-
ficient cattle producer to make a profit. Ev-
eryone involved in the catile industry will
have to closely evaluate their records to de-
termine what must be done to maximise the
profit potential of their operation.

On the bright side, the cattle industry will
improve through this period. Inefficient,
poor producing cows will immediately be
culled. Low-performing, inferior bulls will
be sold. And in the end, the average cow
herd in the United States will be better man-
aged and have more efficient, profitable
cattle in them.

When evaluating your cow herd or con-
templating on your bull purchases this year,
there is one breed that you need to strongly
consider . . .. Simmental. Simmental and
Simmental-influenced cattle offer the cattle
industry profit potential. In University re-
search, bull tests, and steer futurities, Sim-
mental and Simmental influenced cattle have
continuously excelled and have been the ex-
otic “breed of choice” for several years.
Consider the following:

Simmental and Simmental influenced
females are some of the highest performing,
strongest maternal females you can find for
your cattle operation. In the annually-up-
dated Across-Breed Comparison Chart pub-
lished by the US Meat Animal Research
Centre (Table 1), Simmental excels in ma-
ternal strength. Cattlemen who have Sim-
mental-influenced cows will verify that they
are some of the heaviest-milking, reproduc-
tively sound cows they have seen. And when
it’s time to wean calves, there is no question
which cow will bring in the biggest calf.

This is also proven in a research project
performed at the Antelope Range Livestock
station in north west South Dakota. The 12
year study evaluated seven biological types
of cows: straightbred Hereford (H), 1/2 Sim-

mental-1/2 Hereford (SH), High percentage.-.

Simmental (5/8- 3/4)- Hereford (SHS), High
percentage Hereford (5/8-3/4)-Simmental
(HSH), 1/2 Angus-1/2 Hereford (AH), high
percentage Angus (5/8-3/4)-Hereford
(AHA), and high percentage Hereford (5/8-
3/4-Angus (HAH). All of the cattle were
managed alike with the exception of two
winter supplement levels from 1975 to 1979
and no calves received creep feed. As you

can see in Table 2. the Simmental-influenced
cows had the heaviest weaning calves, the

highest weaning weight per cow exposed and
the calves with the highest average daily
gain. Also, the Simmental-influenced cows
performed that while maintaining their body
condition with the balance of cows involved.

The January, 1994 Cow-Calf Survey con-
ducted by Cattle-Fax also shows the popu-
larity of Simmental-influenced cattle. The
results of the Cow-Calf Survey summarised
1,072 catile producers from 43 states and rep-
resents 426,000 head of cattle. You will
notice in Table 3 that Simmental ranked third
in four of the five regions behind Angus and

Table 1. Breed Comparison Chart Adjusted to 1992 Base

Birth Weaning Yearling Maternal Weaning Milk

Breed Weight Weight Weight Weight
(Ibs)
European Breeds
Simmental 0.0(87) 0.0 0.0 0.0 0.0
Charolais 3 (87) -13 -29 -30 -23
Gelbvieh -1.0(86) -15 -43 -5 -3
Limousin -3.7(83) -25 -65 -46 -34
Maine-Anjou .9 (88) -26 -53 -16 -3
Pinzgauer -3.3(84) -37 -78 -37 -19
Salers -3.3(84) -20 -50 -21 -11
Tarentaise -3.2(84) -25 -67 -17 -5
British Breeds
Angus -7.7(79) -35 -54 -34 -17
Hereford -2.6(85) -26 -45 -35 -22
P.Hereford -1.6(86) -25 -50 -64 -52
Shorthorn -3 (87) -21 -42 -23 -12
Bos Indicus

Brahman 3.8(91) -22 -102 1 12

Based on research at U.S.D.A. Meat Animal Research Centre, Clay Centre, NE

Table 2 Antelope Range Livestock Station

% Change

Breed Birth BW as % CalfPre- Weaning WW/  Cow Weight

Weight CowWeight Weaning ADG Weight CE Fall-Spring
H 79.5 8.1% 1.77 447 430 11.1
SHS 90.6 8.5% 2.21 547 511 11.1
SH 88.1 8.1% 2.12 529 497 7.2
HSH 94.3 9.1% 2.08 525 499 12.3
AHA 85.3 9.61% 1.99 498 486 15.9
AH 80 8.7% 1.94 483 464 9.7
HAH 87.3 9.1% 1.93 486 465 15.1

Marshal et al (1990), Journal of Animal Science68(12): 4051
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Hereford. In Table 4. you will notice that
Simmental-influenced cows represented two

of the three most popular breed combinations il
in cow herds. Breeds Ranked 1 to 10 for Popularity in Cow Herds
The Simmental bull is also recognized Breed South North Southern South Mid
as one of the most performance-oriented A 5 ] ”
bulls in the industry. The Across-Breed ngus 1 1
. . Hereford 1 2 2 2 2
Comparisons in Table 1 shows that the av- .
. ] SmE Simmental 7 3 3 3 3
erage Simmental bull should sire the heavi- .
. ) . Charolais 5 7 6 4 4
est calves at weaning and at yearling with a . .
. 5 Limousin 4 4 4 8 7*
low birth weight of 87 pounds. Whether you
sell your calves at weaning or retain owner Brangus : : = 6 B
e lbvi
ship through the feedlot, Simmental-influ- Gebyich 8* 8* : ’ B
d catil f iented in all Salers 9 5 8 9 5
2;1::5 cattle are performance-oriented in al Brahman g~ 5* 10 10 7+
’ Red Angus 6 1
At bull tests, Simmental bulls are re- 9 b 9 2 LU
spected for their ability to gain rapidly, put- *Equal in Popularity Source: January, 1994 Cattle-Fax Cow-Calf Survey

Table 3. Top Breeds

ting weight on a sensible-frame. Also, Sim-
mental bulls continually have one of the larg-
est scrotal circumference measurements of
any breed, which is directly related to pu-
berty and reproductive performance in the
bull’s daughters.

Feedlot performance is no different. In
steer futurities across the country, Simmen-
tal-influenced cattle have always been at or
near the top in average daily gain, cost per
pound of gain, and profitability. Simmen-
tal-influenced cattle are respected for their
cutability and produce Quality Grades that,
together with Yield Grades, are ideal for the
industry’s move towards Value-Based Mar-

keting

tion to consumption.

AVAILABLE AT THE
CENTRAL SOUTH ISLAND BULL SALE
TEMUKA. JUNE 14 1995

MacMathan Simmentals

Dave & Judi Matheson

Gebbies Pass Road,

RD 1, Lyttelton. Tel. (03) 329 9897

. Table 4.
Research and surveys indicate Ul CE A EEES I HET G

that the some of the most efficient
cow-calf operations use a British
x Continental crossbreeding pro-
gramme. When considering which
Continental breed to use in your
programme, take a look at Sim-
mental. Cattlemen across the coun-
try are proving everyday that Sim-
mental and Simmental-influenced
cattle are ideal for max1mum prof it
potential from concep- ™

Angus x Hereford

Angus x Simmental

Angus x Hereford x Simmental

Angus x Hereford x Charolais

Angus x Hereford x Limousin

Angus x Gelbvieh x Hereford

Angus x Brahman x Hereford

Angus x Charolais x Hereford x Simmental
Angus x Gelbvieh x Simmental

10 Angus x Hereford x Salers.

CoNoO AN

Source: January, 1994 Cattle-Fax Cow-Calf Survey.

Brooklands

Simmentals

9th Annual
Bull Sale

June 19 1995 at 12.30pm
on farm at Maharahara

30 Stud & Commercial bulls, on BreedPlan,
Polled and Horned

For Private Sale - In-Calf Heifers

Enquiries & Inspection Welcome
Colin & Catherine Hutching Tel. (06) 374 1802
R.D. 7, Dannevirke
Nigel & Lisa Hutching Tel. (06) 374 5181
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National Bull Sale
Prospect:

Camel Wheal Chevy
Supreme Champion
Te Puke A & P Show
1995

Camel Wheal

Mal Meninga
416kg at 202 days
Are you in his
league??

Camel Wheal
Simmentals

BRIAN & JANET HOLLAND

07 357 4802 HAMURANA ROAD ¢ RD2 ¢ ROTORUA

"Visitors always welcome"




World Simmental/
Fleckvieh Congress

Organised by the Simmentaler Cattle Breed-
ers’ Society of Southern Africa under the aus-
pices of the World Simmental Federation.

Invitation

It gives us great pleasure to extend this
invitation to you on behalf of the Simmental
breeders of South Africa, to attend the 1996
World Simmental/Fleckvieh Congress in
South Africa. Following you will find de-
tails of attractions offered in the Congress
Package. In as far as its magnificent scenery,
sunny and mild climate, wildlife, standard of
accommodation, infrastructure, excellent
foods and fine Cape wines are concerned,
South Africa has no equal on the African con-
tinent.

A century has passed since the first Sim-
mental were introduced to Southern Africa,
the first country outside Europe where this
wonderful breed was established. Come and
gain first hand knowledge on how the Sim-
mental performs under completely different
environmental conditions than that of its coun-
tries of origin. The foreign exchange rate in
this country offers you a holiday/congress
bargain.

With kind regards and hope to see you in
1966 in South Africa.

C. Peter Massmann
Breed Director.

Venue & Languages

The congress and show will be presented
in Pretoria - a few kilometres from
Johannesburg and Jan Smuts International
Airport. An air of history pervades Pretoria -
the famous sandstone Union Buildings,
Vootrekker Monument commemorating the

(S B s — - JESEER
DS W)

(26-31 August, 1996)

Trek of Boers and Kruger House, the resi-
dence of former President Paul Kruger.

The language medium will be English,
Simultaneous interpretation in German and
Spanish will be provided at the general meet-
ing. Excursions with German and English
speaking experts.

World Record Show

You will be part of the largest interna-
tional Simmental Show ever throughout the
world. Over a thousand Simmental entries
from South Africa, Namibia and Zimbabwe
will participate in the National Simmental
championships. For the first time ever, a panel
of international judges will judge bulls im-
ported from Austria, Germany, Namibia and
Zimbabwe as well as locally bred bulls to
crown a World Congress Bull.

Technical visits include Simmental stud
herds under contrasting environmental con-
ditions, Simmental cross, Zebu crosses and
the largest feedlot in the southern hemisphere.

The first official World Congress was
staged in 1976 by the South African Simmen-
tal Association.

Post Congress Tour A Must
The organisers envisage an interesting
post-congress tour. Fly from Johannesburg
to Cape Town at the slopes of majestic Table
Mountain - one of the most beautiful cities in
the world. Visit Cape Point, Stellenbosch
renowned for its gracious Cape Dutch build-
ings and wine sampling along the Cape Wine
Route. From Cape Town at the Atlantic Ocean
to Whale watching in scenic Hermanus at the

Indian Ocean. Enjoy Cape wines, seafood,
barbeque and beautiful Simmentals. The “gar-
den route” trip winding along the coastline,
which features lakes, mountains, beaches,
cliffs and indigenous forests to the scenic
beauty of George, can be the Grand Finale
prior to your return flight to Johannesburg,

Local breeders eliminate the large rangy
types and prefer Simmentalers with plenty of
body capacity and early fleshing ability.

A century has passed since Simmental
cattle were first introduced to Namibia - the
first country outside Europe where the breed
was established.

The good performance of the breed in in-
terbreed tests under extensive farming condi-
tions in Namibia was the main reason for its
establishment in South Africa and many other
countries.

In order to adapt better to the local ex-
tremes in temperature, humidity, nutrition and
altitude as well as tropical disease, the breed-
ers in Southern Africa have over many years
deve